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In modern business speak Farmway is a FCB … a Farmer
Controlled Business because the company is owned and
directed by farmers.  

The shares and loan capital is provided by members whose
ownership is protected by the society•s Co-operative
Constitution.  Each Farmway member has one vote, and the
company is run as a commercial business.  Details of how
to become a member of Farmway can be  obtained from
Barbara Bowe at Piercebridge, telephone 01325 504600.

How old is Farmway?
Farmway is registered under the Industrial and
Provident Society Act of 1965 and was formed in 1965
by the amalgamation of three societies …
Teesside Farmers, Northern Farmers and East Yorkshire
Farmers.
Teesside Farmers and Northern Farmers were both
formed in 1919 and East Yorkshire Farmers in 1929. 

Each of the societies in time were amalgamations of
other societies.

Northumberland Farmers Trading Association was
formed in 1896 and based in Alnwick and it became part
of Northern Farmers in 1946.  Its offices were in
Bondgate Without, and all supplies were delivered by
rail to Alnwick station.

Allendale Farmers was formed in 1911 with the
president being Viscount Allendale.  The original Co-op
was based on the production of Allendale Cheese and
share allocation was related to the number of cows
owned!  In 1948 the society merged with Northern
Agricultural Co-operative Society which in time merged
with Northern Farmers.

Teesside Farmers was formed on 21st January 1919,
under the Chairmanship of J W Fell of Cleasby Hall.
Originally deliveries were made by horse drawn wagons
and in 1923 the society acquired a 5 ton Thorneycroft
Motor Wagon! In 1952 the society moved to offices in
King Street, Darlington which became Farmway Head
Office before the relocation to Piercebridge in 2002.

Over the past 10 years in excess of £1 million in interest
and dividends has been paid to members to reinvest
back into agriculture. In addition the company has
invested over £18m in new assets.

Although Farmway as a co-operative has been in
existence for over 43 years, many people do not
understand or appreciate the size and importance of co-
operatives within the global economy.  To put this into
some perspective the top 300 co-operative businesses in
the world have a turnover in excess of 1,000 billion
USD, greater than the Gross Domestic Product of
Canada which is the worlds 9th largest economy.  In the
UK, the 10 largest agricultural co-operatives turnover is
excess of £3 billion, and Farmway ranks 40 on the list of
UK co-operatives.

During the past 43 years agriculture has changed
significantly, and the rate of change continues to
increase.  Farmway, as with all co-operatives need to be
competitive and innovative in order to succeed.  We
must match the growing expectations and aspirations of
our members and customers.  Success can be measured
in a number of ways … distribution to members, service,
advice and environmental stances.  However it remains
important that as with all business growth it can only be
sustained by the reinvestment of profits.

While the supply of agricultural input remains an
integral part of Farmway•s business, the company has
successfully diverted over the past 5 years into rural
retailing, and both divisions can create synergies to the
overall benefit of the company.

As part of the review of our business, we have re-
examined our objectives to bring them in line with our
current trading situation: •We will be a profitable,
sustainable and progressive organisation and all our
business transactions will be for the mutual benefit of
our members, customers and staffŽ.
Our objectives are:

€ To deliver quality innovative, value for money
products and services to all our customers.

€ Maximise efficiency in all business areas.
€ Exceed our customers• expectations.
€ Achieve growth and profitability in all business

areas.
€ To have a safe and secure working environment.
€ To provide a rewarding and challenging

environment for all staff.

While it is important that the company moves forward it
is interesting to understand our history, and how the
company has evolved.

Farmway•s latest Country Store at Alnwick was
officially opened by Her Grace the Duchess of
Northumberland on the 15th October 2008
.
The Store, located on the Lionheart Enterprise Park in
Alnwick, incorporates many new ideas and utilises
the latest technology for customer services.

Peter Hull, Chief Executive of Farmway said he was
delighted that Farmway were able to develop the new
store and it demonstrated Farmway•s commitment to
rural retailing.  

•While there are improvements on previous stores,
our core philosophy remains unchanged and that is to
offer relevant technical advice and support,
competitive prices and an unbeatable customer
service on a wide range of products,Ž stated Mr Hull.

Farmway have a long association with Alnwick and
can trace its roots back to 1896 when the
Northumberland Trading Association was formed
and, through various amalgamations it became
Northern Farmers which, in 1965, was one of the
three co-operatives which merged to form Farmway.

Iain Reynolds, Retail Operations Manager, said the
store has been operational since 14th July 2008: •We
are steadily building up a customer base and look
forward to serving the people of North
Northumberland in the future.Ž

Malcolm Rayfield, Chairman of Farmway, presented
Her Grace with lead crystal vase to commemorate the
day and thanked her for making time in her busy
schedule to officiate at the opening.

We are in the process of arranging a Study Tour to Denmark and Berlin to take place early June 2009.

If you are interested or would like to be kept informed, please contact either
Tony Simpson or Sue Steer on 01325 504600 

or email s.steer@farmway.co.uk.

This year the Farmway team attended Driffield,
Wensleydale, Eggleston, Stokesley and Nidderdale
Shows as well as attending Ryedale Show for the first
time. 

The weather was kind to us and the sun shone every
day except for Nidderdale. All the show stands enjoyed
a lot of visitors with Stokesley Show being particularly
busy with customers visiting the stand from early
morning to evening with record retail sales being
achieved.

This year we have endeavoured to let people know
about the wide range of products available from our
Country Stores particulary the ever increasing range of
Farmway own label products, with a huge interest in
Farmway dog and horse food.

It was encouraging to talk to and make contact with so
many people about what we do, and to have a cup of tea
or coffee and a chat with regular customers. So we look
forward to seeing you all again next year for a brew.

Chief Executive Peter Hull, Richard Martin, Fertiliser
Technical Manager and David Philpotts welcome
visitors to Farmway•s show stand at Stokesley.

After 38 years of being the •Voice of Farmway•,
Heather Cox is to retire.

To mark her retirement colleagues attended a
farewell dinner held in her honour at Headlam Hall
Hotel, to wish her well in her retirement.

Peter Hull, Chief Executive of Farmway said Heather
has been the •Voice of Farmway• for many years.
Her bubbly infectious personality has welcomed
many farmers over the years and she would be
missed by her colleagues and farmers.

Additionally Judith Foreman, a key member of
Farmway•s finance team, has retired after 40 years
with the company,

Judith joined Farmway as a NCR Junior Clerk in
January 1968. She has seen many changes in the
business and in farming more generally as her career
has progressed during her employment at the
company•s Piercebridge headquarters.

Peter Hull wished Judith well: •Judith has been an
integral part of our finance team throughout her
career. I wish her all our best wishes for a long and
happy retirement.Ž

Heather and Judith were presented with flowers and
gifts from their colleagues.

Jim Easton of South Ditchburn Farm,
Alnwick is pictured with Leigh
Robinson.

Mr Easton won two JFC plastic
troughs at the Farmway Agricultural
Discount Day held at Farmway•s
Alnwick Country Store on 24th July.

The other prize winners were:-
Ian Ainslie                     
Branxton Moor, Cornhill on Tweed.                           
Duncan Ord                    
Chatton Park, Alnwick.                                        
Bill Dodd                        
Hermitage, Warkworth.                                        
Gary Grahamslaw           
East Link Hall, Chathill.                                        
Eric Rogerson                
Whittingham Grange, Alnwick.                                         
Alan Jackson                  
Rugley, Alnwick.                                        
John Riddell                    
West Hall, Belford.

•END OF
AN ERAŽ 

WINNER AT ALNWICK

2009 STUDY TOUR HEADS 
FOR DENMARK & BERLIN

Who owns Farmway?

This is a question which is often asked, and the answer is simple … Farmers.

Her Grace the Duchess of Northumberland (centre)
is presented with a bouquet of flowers by William
Symmonds, Cameron Rogerson (left) and Emily
Symmonds (right) at the official opening of
Farmway•s new Country Store at Alnwick.

Chairman of Farmway, 
Malcolm Rayfield, 
with Peter Hull, 
Farmway•s Chief Executive

Peter Hull (centre) bids a fond farewell and happy
retirement to Heather (left) and Judith who will be
missed by Farmway colleagues and customers.

Farmway

Over the past few months we have invited customers to complete a satisfaction survey when visiting our
Country Stores. Many people have responded and the results are encouraging:

Customer Service … 
95% rated our service good or excellent

Product Knowledge … 
90% rated our knowledge good or excellent

We are grateful to everyone who has responded and we will continue to strive to delight all our
customers.

The winner of the Farmway Gift Voucher was Michael Dods of Denton Hall, Piercebridge.

CUSTOMER SATISFACTIONWHERE WE ARE
Chirnside

01890 819400

Alnwick �
01665 60456

Morpeth �
01670 500330

Bowburn
0191 3843821

Stokesley �
01642 717600

Thirsk �
01845 570020

Ripley �
01423 774400

Leyburn �
01969 621300

Driffield �
01377 249700

Hallshaw FS
01388 833678

Hexham �
01434 613930

Piercebridge �
01325 504600

� Basis Registered Stores



FARMWAY 01325 504600 • FAX 01325 504660 http://www.farmway.co.uk/corporate

The Farmway team successfully moved 4,990 tonnes
of ammonium nitrate in a week! With the continuing
uncertainty within the UK fertiliser market, Farmway
purchased 4,990 tonnes of Bulgarian Ammonium
Nitrate in July for discharge at A V Dawson•s Wharf
on the Tees.

Tony Simpson, Fertiliser Commercial Manager, said it
was the largest bagged vessel of imported fertiliser
Farmway had handled and the largest bagged vessel to
be handled at the A V Dawson Wharf facility on the
Tees.  •With the continued increase in UK fertiliser
prices, Farmway is able to source, import and
discharge such volumes,Ž added Tony.

To ensure competitive prices are maintained, the boat
was discharged from the ship direct to farm and this
involved significant effort by the logistics department
to arrange transport and ensure farmers were available
to receive it within the agreed timetable. Paul
Hodgson, Fertiliser/Transport Administrator said: •It
was hard work but it was a tremendous team effort and
to move 1,000 tonnes per day was very pleasing.Ž

Peter Hull, Farmway•s Chief Executive, who with
Tony Simpson and David Stephenson, Head of
Agriculture, visited the boat, said how pleased he was

with everyone who worked so hard to ensure prompt
delivery.  

He added that it was a sign of the changing world in
which we live, when a German boat, registered in
Madeira, hired to a Finnish shipping line, delivers
Bulgarian fertiliser, under a Polish captain with a
Philippino crew, for delivery in the North East of
England!

For a number of years, Farmway has been involved in
the NorthEast Biofuels project, a consortium of local
businesses and organisations, along with ONE
Northeast, the regional development agency, looking
at promoting and encouraging investment in the
biofuels industry on Teesside. 

As part of the project, NEB established a Grower
Network for local oilseed rape growers to keep them
in touch with developments in this new end market.

Agronomy advice and crop protection specialist
Agrovista UK Limited, a long standing partner
business of Farmway, has recently been tasked by the
NEB group to take the Grower Network a stage
further. This autumn, Agrovista has established on
oilseed rape demonstration site near Darlington
which will benefit Farmway customers by allowing
them to see first-hand a number of developments.

•Local oilseed rape growers are keen to see
agronomy development work on their doorstep,
rather than relying on trials data from other parts of
the country where the climatic conditions may be
considerably different,Ž said Agrovista•s Chris
Glover.

•The site features two different approaches to crop
establishment, three oilseed varieties, and will show
how various agrochemical and nutritional inputs can
increase not just crop yield but oil content and,
ultimately, gross margin. We are delighted to work
with Farmway and other agricultural partners within
NEB on this project and intend to share the results of
our efforts with growers at key times of the year in
the form of newsletters and site visits,Ž added Chris.

For further information and to register for regular
updates on the site -
email chris.glover@agrovista.co.uk 
or contact 
Richard Martin 
(Farmway Fertiliser Technical Manager) 
Telephone … 07710087306

Well what a first season it has been, certainly one that
I will never forget, and I•m sure many farmers will
not forget for years (dare I say decades) to come!

I started my job as Silo Manager with Farmway in
May of this year, prior to which I had spent 2 years
within the Fresh Produce sector on a management
graduate scheme occupying 4 different roles within 4
different companies. One of which was running the
harvest operation of a 250 acre  Baby Leaf Lettuce
Farm in Wiltshire. I know that doesn•t sound like
much but we were harvesting up to 20 tonnes a day,
which I can guarantee you is a lot of Salad Packs
which you buy at the supermarket. 

Prior to that I studied Agricultural Business
Management at Newcastle University, and before that
grew up on the mixed family farm situated just
outside Darlington on the A68.

The season started here at Farmway Piercebridge on
the 24th July with a load of Oilseed Rape from J
White of Atley Hill Road. The weather was not kind
so day by day crops trickled in, however I knew at
some point it was all going to kick off and it certainly
did over a month later on the 28th August. 

Over the next 3 days records were smashed on a daily
basis. It seemed that every farmer within a 30 mile
radius had finally got their combines fired up and
rolling, and with the help of a hired in JCB Loadall
and the usual fantastic work of Terry and Jeff and all
the seasonal staff, tractors seemed to flow through the
system steadily with no real hiccups! Once again, a
big thank you to the full time silo staff Terry and Jeff
and all the seasonal staff for what has been a very
testing and difficult season.

MV BALTICDIEP AT A V DAWSON•S WHARF 
ON THE TEES

OILSEED RAPE
GROWER 

NETWORK

The Defra website indicates that •spare time farmers• of less than 20 hectares amounts to over
900,000 hectares.  With the number of large farms increasing due to the land bought by
neighbouring farms, buildings are often sold in packages which allow 2 or 3 units to rise from
one farm each with a paddock.

The Defra website does not include these, paddocks, gardens, or allotments as they are not
classified as commercial undertakings, although livestock may be kept on them.  It has been
estimated that a factor of three should be added to the above figure, which indicates that
smallholders play a significant role in managing land within the UK.

With the waiting lists for allotments, the indications are that the trend will
continue.

€Farmway Country Stores have a wide range of products available for these
smallholders.

€Quality animal feed for a range animals in small quantities.
€Feeding systems suitable for small numbers of animals
€Security systems
€Animal welfare
€Advice
€Paddock management, grass seeds, weed control, fertilisers.

Britains Big Farm 
are an exciting brand new range of  superior 1:16 scale

authentic farm toys.  
John Deere, Case and New Holland tractors make up the

range along with a tipping tractor to attach.

Unlike other model tractors these feature working cab
lights and realistic engine sounds, along with rem ovable
cabs, open rear window for active steering and a height

adjustable rear hitch.

Prices range from £13 for the
trailer to £29.99 for the Tractor

with Loaders. 
Ideal Christmas presents visit
your local Farmway Country

Store today!

PIERCEBRIDGE SILO SMASHES
HARVEST RECORDS
Andrew Darling reports on his first season as Farmway•s Silo Manager

J. White of Atley Hill
arrives with 1st load 

of the season

2007 (25/08) 2008 (28/08)

Vehicles 186 259

Tonnage 2,218 2,667 

When the boat came in

We all realise how wonderful bird song is and how pastoral it is.  While many people living
in both town and country can enjoy the songs they don•t know what species they are.  Indeed
despite Bill Oddie and Kate Humble•s attempts most people consider they are just birds, but
many species need our help to survive.  The RSPB are trying to persuade everybody to feed
birds as they are most concerned about declining numbers of many of our more common
breeds.  The reasons for the decline are unclear, as chicks are still being born but they are
not fledging which suggests there may be a lack of food.

The figures are concerning.  House Sparrows have declined by 60% and Starlings by 75%.
The decline is not universal with Thrushes, Blackbirds and Robins, falling only slightly in
number and the population of Blue Tits are thriving.

Many people have built nesting boxes which have helped, but it is important that the type of
box and particular the size of the entrance is used to attract the birds. A hole of 11/4 inches
diameter will attract sparrows, but a hole of 13/4 inches will attract starlings.

Feed is important for birds and different breeds have different tastes and preferences.
Sparrows are particularly fond of meal worms, sunflower heads and seed mixtures. Starlings
will eat kitchen scraps but enjoy peanuts, fat blocks and seed mixtures. Song Thrushes are
a help to gardeners as they will eat slugs, snails and caterpillars, but they also enjoy raisins,
sultanas and currants. Robins will eat peanuts, sunflower heads and pinhead oats.

Gardens are a rich source of bird food, and there are many ways in which gardeners can
encourage birds, and with numbers declining additional help is required.

Farmway sell a wide range of bird food suitable for all species, in a variety of pack sizes,
ideal for the garden or patio.  In addition to feed a range of nesting boxes are available in
time for spring and a comprehensive range of feeders are in stock, please ask in store for
details or advice or email your query to farmwayonline@farmway.co.uk

Finally if you feed the birds it is beneficial to have a supply of fresh drinking water available
for them and if you own a cat ensure the food and drinking station are inaccessible to the
cat, as they do have a taste for birds.

Farmway will have a range of •own label• bird food available in 2009.

Fertiliser being discharged from the
boat and delivered direct to farm
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New Seeland Shooting Clothing Ranges
The Seeland brand of shooting clothing is in its second year at Farmway and feedback
from the customers has been very positive and this is one of the reasons why the range
for 2008 has been expanded. 

This year we have introduced the Harkila range at two of our larger stores,
Piercebridge and Hexham, this range of clothing is Seeland•s premium range and has
been developed with quality and functionality in mind. A small range of ladies

clothing has also been introduced, which includes shirts, micro fleeces and fleece
jackets, this range can bee seen at our Piercebridge, Ripley, Hexham and New
Alnwick stores. We have also built on the men•s and children•s ranges that were very
successful last year at all of our Country Stores.

Running through the whole season we have some excellent Seeland multi buy offers,
below you will find details on the most popular lines but there are many more in store.

BUY 
A COSMO CHIANTI 
WHEELBARROW

SPECIAL 
PRICE

NOW ONLY 
£32.99
Was £40.50 
… save £7.51

10% OFF
WELLINGTONS
To complement your new
shooting outfit we also

have an extensive range of
Wellington Boots from

LeChameu, Aigle, 
The Muck Boot Company,

Hunter & Toggi 
to name a few.

During November &
December we are offering

a 10% discount on any
Wellingtons purchased on

the production of this
ccompleted voucher.

COSMO CHIANTI WHEELBARROW
GET TO GRIPS WITH ALL THOSE GARDENING JOBS

DALES FARMER
BEATS FUEL
COSTS 
BY GENERATING
OWN ELECTRICITY

More and more farmers are looking at ways of
producing alternative or cheaper electricity. For the last
18 years Bill and Robert Cowperthwaite of Tennant
Gill Farm Malham Moor have been generating their
own electricity at their isolated farm at the heart of the
Yorkshire Dales. 

This National Trust farm has never had something we
all take for granted - mains electricity. The high rainfall
of about 70Ž annually is put to good use driving two
small water turbines; these produce 1.5 kw which gets
stored in 8 batteries of 6 volts each. The 1.5 kw comes
out of the inverter at 6kw and the electric produced
supplies all the needs of the house and farm buildings. 

At times of drought a back up diesel generator topped
the batteries but recent work this summer has replaced
this with 18 solar panels situated on the cattle shed roof.

The 810 acre holding rises from 1250 to 2100 feet
above sea level and the meadows and pastures in this
limestone area are renowned for their stock rearing
ability.

The prize-winning flock of 500 Swaledale ewes are put
to purebred Swale tups to lamb from mid April and the
wether lambs are brought inside in November and fed
Farmway Prime Lamb pencils ad-lib and sold fat at
45kg at Bentham auction mart from January to March. 

In 2000 Bill and Robert converted the sheep shed from
straw bedding to a slatted floor system. With a slatted
floor it is possible to have a higher stocking density in
the shed. The lambs are clipped at housing, and 400
lambs are put in a 90•x 20• lean-to.

Other advantages of slats are less feet problems due to
the fact that there isn•t as much heat under the animals.
The manure under the slats is highly concentrated as its
rich in nutrients coming from the lamb feed, and has
also not been diluted with rain water. Some manure
samples recently tested showed it to be similar in
nutrients to pig manure which managed correctly saves
on fertiliser costs. 

The sheep flock is kept young with a stringent drafting
policy where the ewes are sold at 4 yrs old or having
reared 3 crops of lambs .These ewes are sold to farmers
for further breeding on lower lying farms where the
winters are not as harsh.

Over the years Bill has always enjoyed success
showing his sheep at the local shows, and his many
rosettes and cups are a testimony of his enthusiasm and
dedication to his Swaledales. He sells pedigree
Swaledale shearling tups at Hawes and Kirby Stephen,
and an annual trip to the Scottish winter fair and
Smithfield with fat Swale lambs to promote the breed
also brings success.

The farm also runs a strong herd of 30 pedigree
Limousin cows which produce bulls for either breeding
or fattening. 

Recently as Bill has joined the higher level stewardship
scheme a herd of 20 Bluegrey cows have been
introduced to graze the long rough grasses on the hill
and the beef will be marketed at a premium to local
butchers as Limestone Country Beef.

It•s that time of year when feeding the dairy cow can
become more challenging. Grass growth and quality
are declining and grazing is becoming much less
productive. Dry matter intakes are reduced and
farmers should be considering supplementing with
roughage and/or concentrates. This should increase
dry matter and energy intake, helping to maintain body
condition, increase milk yield and improve fertility.

The prospects for profitable milk production this
winter looks good with milk prices likely to top
30p/litre for many producers. This is especially true
for some Dairy Farmers of Britain suppliers who can
look forward to a substantial bonus on all production
over their rolling average production level from
September to December. Good late summer and early
autumn feeding will ensure cows start the winter in
good condition, enabling them to maintain a high
production level.

Energy is one of the most important factors when
supplementing cows at grass and energy intake can be
increased with the inclusion of Megalac protected fat.
With an ME of 33.3MJ/kg DM, Megalac can
substantially increase the energy density of any
concentrate or home mix.

Megalac is produced using a unique manufacturing
technique to combine palm fatty acids and calcium,
resulting in a product which does not break down in
the rumen but passes into the lower gut where it can
be digested and utilised by the cow. One of the major
benefits of the product is that it enables energy intake
to be increased without increasing the risk of
acidosis.The benefits of Megalac have been proven in
world wide trials over the past 25 years. Results show
that feeding 0.45 kg (1 lb) of Megalac/cow/day
increases milk production by an average of 2.3
litres/cow/day while maintaining butterfat levels.

Feeding high energy diets which include Megalac in
early lactation can enable cows to achieve higher peak
yields without excessive loss of body condition.
Research evidence has shown that reducing body
condition loss reduces days to first service and days
from calving to conception. 

Supplementing with Megalac to increase production
and improve fertility makes excellent financial sense
as can be seen from the costing opposite:

FEED TO MAXIMISE YIELDS & PROFITS
Prepare your cows for winter

Get your cows ready 
for a productive and profitable 

winter and 
remember, 

only Megalac has been 
consistently proven to produce 

these results.

Average milk production benefit 2.3 litres/cow/day
Total value of milk @ 30 pence/litre £0.69/cow/day
Cost of Megalac fed £0.27/cow/day
Milk yield return (over 30 days) £12.60/cow
Benefits from improved fertility £24/cow
Net return over first 120 days in milk £74.40

10% OFF Wellingtons 
Farmway Focus Discount Voucher

Customer Name:
ƒƒƒƒƒƒƒƒƒƒƒƒƒƒƒƒƒƒƒ

Customer Address:
ƒƒƒƒƒƒƒƒƒƒƒƒƒƒƒƒ
ƒƒƒƒƒƒƒƒƒƒƒƒƒƒƒƒ

Postcode:
ƒƒƒƒƒƒƒƒƒƒƒƒƒƒƒƒƒƒƒ
Do you currently have a Farmway Account?

Yes/No
Would you like to be kept informed of future

Farmway promotions and information? 
Yes/No

Expiry Date: 31st December 2008  
Code: FF1108

Robert & Bill Cowperthwaite 
of Tennant Gill Farm, Malham Moor



In theory, making a fertiliser recommendation is
straightforward. To calculate what nitrogen needs to be applied
as fertiliser we need to assess the soil nitrogen supply, taking
into account the nitrogen which has been taken up by the crop
and what will be available from the soil.

•We know that the amount of residual nitrogen in the soil can
vary enormously, not only between years, but also between soil
types and regions within the same year,Ž says Mr Towse.
•There are so many factors that influence it … winter rainfall,
preceding crop, use of manures, soil type, temperatures and so
on. This means that relying on standard tables, based on
average values such as those in the current RB209 index
system are unlikely to provide the optimum fertiliser
recommendation,Ž he suggests.

Working together with GrowHow, Farmway will be offering the
GrowHow N-Min & N-Calc service in 2009. N-Min not only
measures what is present in the soil at sampling, but importantly,

also provides the Additional Available Nitrogen (AAN) figure.
This is a measure of what will become available to the crop
through mineralisation during the season and is unique to the
GrowHow N-Min & N-Calc service.

Whilst the focus for improving N use efficiency is often thought
to be simply reducing nitrogen inputs there are still situations
where yield is being compromised due to under application.
Combining the N-Min result with the GrowHow N-Calc will
optimise the fertiliser recommendation and avoid under or over
application.

•Farmers today have to justify what they do and record their
activities,Ž adds Farmway•s Richard Martin.  •It•s commonsense
that measuring what soil nitrogen you have available is going to
be more accurate than relying on an average figure. Basing
recommendations on GrowHow N-Min & N-Calc means you
can prove that the inputs you applied were precisely what the
crop needed to reach its potential, whilst minimising waste.”

The RITCHIE aerator is an environmentally friendly, low
maintenance machine which requires minimal horsepower to
operate.   Available in two widths, its function is to allow surface
water to drain away whilst encouraging nutrients to be absorbed
into the soil.

Those who work the land readily appreciate that good grass care
is essential to maximise grass production and 'Farmway'
customers may be interested to learn about the background
history and research undertaken prior to RITCHIE developing
and manufacturing their successful grassland aerators.

It is always useful to have a basic knowledge of properties within
the soil and be aware of the effects animal treading and
machinery has on soil structure, such as compaction.  Without a
doubt, aeration is the proven way to eliminate the negative
effects of soil compaction. With most fields containing some
variation in soil, preliminary examinations should also be made
to obtain a detailed assessment of properties.  This can be done
by digging a small hole to reveal the soil profile and examine the
soil to a depth of 200 mm or bedrock, whichever is shallower.

Back in the mid 1980's. Dr Alun Davies MSc, PhD - who now
lectures on soil conditions and crop growth at the University of
Wales in Aberystwyth - was commissioned by RITCHIE to
thoroughly research soil structure and compaction.  This resulted
in a 16 page booklet being produced on the comprehensive
findings of Dr Davies' trials. As one would imagine, technical
content topic areas within the booklet cover the following - :

€ soil examination - 
including profile, texture, structure and acidity

€ soil management - 
workability, available water and 
implications of drought, wetness and required drainage

€ soil assessment processes. 

These valued trial findings and recommendations were all taken
into consideration during the design stages and manufacturing
processes of the RITCHIE aerator, which feature the following :

€ Boron steel blades for longer life
€ Easy rotor angle adjustment
€ Solid steel shaft rotors
€ Low horsepower requirement
€ Tow bar for drag harrows

In return, the following list of benefits summarise the trial results
in a more simplistic way 

€ Better growth and root development
€ Improved drainage
€ Better uptake of nutrients
€ Reduced nitrogen requirements
€ Grass recovers faster - after adverse weather conditions.

Subsequently, by using a RITCHIE aerator on your land, soil
aeration significantly improves grass production and makes
better use of fertiliser, be it organic or artificial.
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FERTILISER TIPS
1.Know the nutrient value of the soil. A basic soil

analysis is inexpensive and provides valuable
baseline data on Phosphate, Potassium, Magnesium
and pH status.

2.Check your Sulphur status. Remember Sulphur
deficiency is now widespread and a lack of Sulphur
damages yield and quality.

3.Test slurries and manures so their nutrient value
can be taken into account.

4.When calculating fertiliser requirements, make sure
you know the rate at which manure and slurry is
being applied and spread as evenly as possible.

5.Ensure you have Nutrient and Manure Management
Plans.

6.Choose a quality AN or True Granular Compound
product.

7.Take advice from a FACTS qualified Adviser on
application rates and timing.

8.Calibrate fertiliser spreaders for both application
rate and spread pattern (tray test).

Weather patterns seem to be more and more unpredictable, calls
for environment sensitive farming continue to grow and we have
seen unprecedented rises in fertiliser prices as world demand has
outstripped supply. It is definitely time to focus on how to
optimise fertiliser use in grass production.

Historically, the biggest obstacle to growing grass efficiently
has been that for much of the country climatic conditions have
favoured grass production. •In many ways whether the crop was
managed well or not, grass has generally been available when
needed,Ž says GrowHow Adviser Dave Towse.

Of course there have always been some farmers growing grass
better than the average, achieving higher proteins and larger
yields, spending less on inputs and yet producing sweet
palatable silage that cows want to eat. Their secret is simple; the
best grass growers give this crop as much attention as they do to
their stock.

When considering fertiliser just a few simple actions (see panel)
will put growers on the road to optimum yields and quality.

Whilst all of these factors are important there is one where the
evidence suggests, the majority of grass producers could benefit.
That is the use of Sulphur containing fertilisers such as
GrowHow MultiCut Sulphur.

"We saw plenty of evidence of sulphur deficiency in 2008,"
confirms Farmway's Richard Martin. "As well as damaging
yield and quality.  Sulphur allows the crop to use nitrogen more
efficiently and  dramatic reductions in over-winter nitrate losses
can result," he  adds.

Despite these benefits, in the most recent survey of British
Fertiliser Practice, only 14% of silage land received adequate
levels of this essential nutrient.

THE ANSWER LIES IN THE SOIL

Keep the Grass Growing

Dave Towse N Min Sampling

N MIN SAMPLING
There has never been a better time to get 
to grips with soil nitrogen measurement. 

That•s the advice from 
GrowHow Adviser 
Dave Towse.

Using fertilisers efficiently is a classic win-win situation.
Crop yields and quality are optimised, 
farmers achieve great value for money 
and the amount of nutrients left over 
that might find their way into 
the environment is minimised. 
So how can fertiliser use be optimised?

Are you prepared for more rule changes?

Both the 
Nitrogen Metre 

and EnCompass
can be accessed

through Farmway.  

Contact your local
representative or
Richard Martin on 
07710 087306

% samples with low pH 38 
% samples with low phosphate 30 
% samples with low potash 40

New NVZ rules will come into effect on 19th December 2008.
If you are currently farming within an NVZ you will have new
rules to conform to relating to provision of storage of manures,
closed periods for application or the maximum amount of
fertilizer nitrogen you are allowed to apply.  If your farm was not
in an NVZ before, it may now be included within the newly
designated areas. Intensive animal farmers may have to look to
make alternative arrangements for using the manures that they
produce.

It is important that all farms have the best information available
to make the right decisions so that they can optimise use of
fertilizers and maintain farm yields and margins.  Soil analysis is
key to being able to achieve this and the information from our
testing this autumn shows a worrying 38% of fields with a low
pH and needing lime and more than a quarter of samples low in
phosphate and almost 40% low in potash (see table)..

Potash is particularly important as crops take up large amounts
very rapidly in spring and this nutrient has to be available if
yield and quality are to be achieved in both arable crops and
grass.  It is not all bad news, however, as phosphate reserves are
high in a quarter of fields sampled and genuine savings can be
made.

A nutrient management plan using the latest computer
technology can help farmers make the most use of their organic
manures, balance soil analyses and optimise production from
crops and grass.  The Growhow program, EnCompass, is
available to Farmway customers through fertilizer technical
manager, Richard Martin.  Richard says: •This is an ideal way of
keeping account of all nutrient inputs on a field by field basis.  If
nothing else, it certainly ensures that the record keeping needs of
NVZ•s are satisfied with minimal effort.  We often find big
differences in nutrient status of fields and EnCompass can
highlight this and direct fertilizer use to fields where it will give
greatest benefit.Ž

Again in an attempt to maximise the value of farm manures,
farmers are finding the Quantofix Nitrogen Metre very valuable.
This farmer-friendly piece of equipment will provide a slurry
analysis in about 5 minutes allowing the farmer to adjust rates to
field conditions and optimise purchased fertilizer use.  Richard
Martin says: •Slurry values vary throughout the lagoon or tower
and keeping an eye on the variability can repay the cost of the
analysis kit very quickly.Ž

MEASURE N TO 
MANAGE IT


